Maximise Your Savings
and Pay It Off Sooner!
By Coralie Williams

Coralie's background includes more than 27 years in both the
residential property and finance industries. She sold and financed properties
in all market segments, but particularly enjoyed helping First Home Buyers.
Buying a property or obtaining a home loan can be so confusing, with limited
helpful resources. Coralie has developed eCourses and eBooks to cut through
the real estate and finance jargon, so clients can obtain finance or buy a
home sooner!
Coralie frequently attends both finance and property industry events and
keeps up-to-date with the latest news and trends, so her clients can be
assured her course material and advice is always relevant.
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This one is probably the most important step...
Find out how much you owe
Find out how much interest you are paying
Find out what your annual/monthly fees are
Find out what term your loan is
The type of loan (usually fixed term or variable)
Find out what the payout fees are
Yes, these should all be found on your online statements or
looking into your bank/lenders portal, but otherwise, just pick
up the phone - ask these questions and write it all down. You will
need this for all the steps to know how to save on your
mortgage.

Be a little prepared, as when you do
contact your lender, they will
automatically trigger some
questions asking if you are thinking
of moving your loan, or perhaps
have one of their team phone you to
ask, or hit you up with a myriad of
marketing letters.
The main disappointing thing that I
often find, is lenders will entice a
customer in with an initial rate, or
honeymoon rate, but don't reward
loyalty. Which really means - when
you are a new customer they will
offer you the world, but nothing for
being loyal to them year upon year.

The journey of a
thousand miles begins
with a single step

Once you have these key answers, let's talk about Research.
Use a quick online calculator (link here) and input your current
loan (interest, repayments, term left of the loan, fees) with a new
loan. This will give you a basic overall view of some savings.
However, never rely on online calculators alone - to work out if a
lender will refinance your loan, they need to take into
consideration so many things. For instance, your income, your
current situation (dependents), living expenses etc. Online
calculators are just a good start for some initial planning.

By failing to prepare,
you are preparing
to fail.

- Benjamin Franklin

There was a question in the Research section about types of
loans. Whether you have had your mortgage for many, many
years and completely forgot all the variations of loan types, or
want a refresher - this is key.
The two most common types of loans are; Fixed and Variable
The summary for each - a Fixed loan is for a fixed length of time
for a fixed amount
A Variable loan still has a length of time you have taken the loan
out for (usually 25 or 30 years), but the interest rates will vary.
To go into more detail with this, let's discuss a scenario...

You are a budget minded person,
always like to know the exact amount
that you will be paying, and not want
any unexpected blow outs of your
savings. You may even have a
spreadsheet that has a monthly
calculation so you can keep tabs on
everything. These type of clients
really loved fixed rate mortgages - so
when signing their loan documents,
they opt for a 5 year term of fixed
interest, knowing the repayments will
be $x per month. After the fixed term
(usually 1-5 years), the lender will renegotiate with you for an updated
interest amount and suggest
resigning for another term.

Every little thing
counts - especially
your spending!

Please bear in mind, if you have a fixed term loan, then if your
situation does change and you want to refinance or sell the
property, there may be larger payout fees as you have signed for
a set amount per month, for a term to the lender and may pay a
lot to get out of the loan.
The other main type of loan is a Variable Rate. You have probably
seen ads offering great low rates. These are usually the Variable
ones, with an initial 'honeymoon' rate. The initial rate is usually set
(sometimes for the first 3 months), then it will go back to the
bank's normal variable rate. While rates are low a variable rate
may be convenient to you, however if the rates do start to rise,
clients sometimes opt to fix the rate, to ensure it doesn't keep
going up and blow out their budgets. There are many other
different loans, some with great facilities like off-set accounts, so
keep this in mind when you do discuss with your lender for latest
offers.
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Don't tell me where your
priorities are. Show me where
you spend your money and I'll
tell you what they are.

- James W Frick

What if I were to tell you that there is more to a loan than just a
great interest rate? Yes, you would say I was crazy!
Well there is!
Just hear me out for a moment...
Lenders will entice you with great low interest rates and/or
cashback offers, so you may think you are getting the very best
deal, but are you?
Once you add in the annual fees, monthly account keeping fees,
perhaps a cost for a credit card etc - you may be well behind by
taking that low, low rate if you actually know the total cost of the
loan, for the whole life of the loan.
We often deal with clients, who come to chat about a great rate
they have seen, so we compile a list of loans for their particular
situation and needs, only to find the loan that may not be the
lowest may actually be the cheapest.

So by all means, discuss the offers
you have seen online or advertised
with a broker when you meet with
them. But please stop for a moment,
and wait until they have provided a
full loan comparison report for you,
where they provide options (usually
3) where you can see all the
advantages and disadvantages of
the loans, and the total costs of the
life of the loan. You will be surprised
at the differences when they all are
added up.

The goal isn't more money.
The goal is living life on
your terms

I've also linked a couple of resources
here that will help you if there are
some other terms or type of loans
that you hear about, and want to
know more.
These resources are - here for Mortgage Types and here for Finance
Terms.
Plus, when you do go to arrange to discuss options for home loans
with a bank or a broker, they should be able to explain different
types of loans, and all the benefits and costs of each.
Remember if you do go back to your own bank direct, also go and
see a Mortgage Broker too. A broker has access to many loans,
usually over 100 home loan products, so they can weigh up many
loan types, all the costs and provide options. And it doesn't cost any
more to use a Broker. If you go ahead with a loan through them, the
lender pays them a fee - and the rates are exactly the same, so no
extra costs to you.

We teach about how
to drive in school,
but not how to
manage finances.

- Andy Williams

So the interest rate looks great, it was advertised online or on tv
and it seems to be the cheapest rate anywhere. Or is it?
Did you also note the 'comparison rate' advertised too? This is
the real cost of the loan. It's there to help you to understand the
overall cost of the loan, based on several relevant factors,
rather than just the interest rate. These include fees and
charges of the home loan. So the wonderful advertised cheap
rate doesn't seem to look so attractive now, does it?
This is where it usually gets so confusing... a cheap rate, a
comparison rate, and the rate you are paying with your current
lender. So here's where you really could do with some help.

It's so helpful when you are able to sit
down with someone, not associated
with a bank, and compare apples with
apples.
Say you are wanting a P&I mortgage,
or principal and interest, with an
offset. You may want to split the loan
into sections, so some on a fixed rate
and some with a variable rate.
A mortgage broker will go through all
your needs and situation, what's
available on the market with the
rates, terms and charges - and
provide a Comparison Loan Report
for you.

Some things you need
to know, even though
you may not want to
know.

Here's where it gets really interesting - to look at the column that
says total costs! Yes, you won't really believe the difference the
loans charge in total, when the interest rates look neither here nor
there, when advertised as the same amount.
Clients are always looking for the best interest rate initially, then
when they look into all the facts and compare it to other loans on
the market, and the interest rate really becomes a minor factor
when you look at the fees too.
Always ask a broker about a great rate you have seen advertised
when you meet with them - but chances are they already know
about it, know the conditions of that particular loan and can look
into the loan for you, or not!

Beware of little expenses.
A small leak will sink a
great ship

- Benjamin Franklin

So, you have heard about other people, some friends, some
relatives, paying off their home loan in a certain number of
years. But how do they do it?
You spoke to your bank or broker when taking out your own
loan, and the terms were 25 or 30 years. So calculate that out
and you work out how old you will be before you don't have the
burden of owing money to the bank anymore.
If only there was another way... Well, there is!
It doesn't take an expert to work out if you pay more into your
mortgage then you will pay it off sooner. But how is the most
effective way to do this? And how can you stick to a budget?

Have you heard of a Mortgage
Coach? Not many people have, until
they find one and then rave about
them.
Mortgage Coaches work with clients
to ensure a workable budget is
created, one that you can actually
stick to and is realistic. They then
look into areas that can help you to
save and pay off your home loan.
The most interesting thing about
having a Mortgage Coach is the
different angle they see things.
Often clients are quite surprised as
it's all the little things that add up
and help to pay off that mortgage
sooner.

I work all night
I work all day
To pay the bills
I have to pay.. .

They can even plan a scenario, showing goals right through to
retirement. Whether you are 30, 50 or 60 we all have goals of how
we dream of living in retirement. And they always tell us - it's never
too soon to plan.
So if you are already sticking to a budget but your home loan
balance still isn't going down fast - perhaps if you had someone to
work with you, to encourage you, to show you things that can help
you to save here and there. And the end result - pay off your home
loan sooner! Some clients even purchase investment properties, so
they are well set up for retirement too!
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A budget is telling
your money where
to go instead of
wondering where it
went

- John C. Maxwell.

Refinancing
eCourse
EARLY BIRD PRICE
OF $7
(normally $37)
Take an in-depth look at your
home loan with my step-bystep easy to understand
approach.

Register Here!

Hopefully this eBook has answered some questions, and
perhaps prompted you to start the process of Saving Money On
Your Mortgage.
I really appreciate you allowing me to be part of your Property
and Finance Journey.
Please feel free to reach out to me if you have any questions on
property, finance or buying a home. Click on link below.
I look forward to working with you one day - on a home
ownership journey or assistance with finance.

chatwithcoralie.com.au
North Sydney, NSW
hello@chatwithcoralie.com.au

+61 2 8091 0999

Book A Time To Chat

Privacy Disclaimer T&C

Some people look for a
beautiful place.
Others make a place
beautiful

- Hazrat Inayat Khan

CEO, CHAT WITH CORALIE

Coralie Williams

